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Revenue and Taxation on Beer Sales
Representative Harold Wright
Provided introductory remarks indicating the purpose of the study is to examine the incidence (the point at which the beverage and sales taxes are paid) with the goals of increased revenue, improved compliance and collection
Dawn Cash
Commissioner
Oklahoma Tax Commission
Oklahoma City, OK
· Provided an overview of the current procedures in collecting the beverage tax (at the wholesale level) and the sales tax (collected at final retail sale) on low-point beer
· Low-point beer taxation includes an excise tax of $11.25 per barrel (approximately 31 gallons) and sales tax collected at the time of retail purchase
· Sales tax collections, in particular, have experienced some compliance issues

· The primary enforcement mechanism is through the sales tax audit efforts by the Tax Commission

· Should the sales tax be eliminated from the retail purchase and the beverage excise tax be increased to replace sales tax revenue the excise tax rate would rise to an estimated $46.35 per barrel

· Were that to occur a formula for distribution of lost sales tax revenue to local governments would need to be established

· Another option would be to move the sales tax incidence to the wholesale level

· There are more than 8,000 sales tax permit holders

· There are fewer than 30 low-point beer wholesalers

· Compliance would improve and may result in an additional $5.0 million in revenue to the state and a similar amount to the several local entities

Matthew Jett, President

Jett Distributing

Clinton, OK

Mr. Jett, a wholesale distributor, offered concerns with the change in tax incidence, offering that it would result in consumer and retailer confusion

· Would consumers realize the change in taxation?
· How would on-premises and off-premises sales function?

· Mr. Jett indicated that prices would increase to accommodate the tax shift

· Likelihood of a reduction in sales volume as consumers:

· Substitute down to lower priced products

· Purchase less products

· Compliance problems seem to be isolated

· Suggestion of comparing sales records made by the wholesalers to the reported sales by retailers

· Potential to identify non-compliance and suspend wholesale trade until compliance is met

Mike Grellner
RKO ASAP Energy, Inc.

Weatherford, OK

mike@rickkochoil.com
· Non-compliance is a real issue and presents problems in the marketplace
· Those not properly reporting and remitting sales tax have a competitive advantage over those in compliance

· Law abiding merchants cannot compete in that environment

· Mr. Grellner’s company supplies fuel to over 150 stores

· His estimates of non-compliance are that twenty-five percent (25%) of store “cheat some” and twenty percent (20%) “cheat a lot”

· Pointed out there are more than 2,500 convenience store in the state and that much of the non-compliance is found within that retail group
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